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Why and how to network for sales teams
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What We WillWhat We WillWhat We Will TALK ABOUTTALK ABOUTTALK ABOUT
WHY LINKEDIN

HOW TO CONNECT

HOW TO POST

EXAMPLE CASE





should I be onshould I be on

LinkedIn?LinkedIn?

should I be on
LinkedIn?

WhyWhyWhy
Ingoude Company





builds trust beforebuilds trust before
your buyers everyour buyers ever
meet you.meet you.

builds trust before
your buyers ever
meet you.

LinkedInLinkedInLinkedIn





ButButBut
why me?why me?why me?



Brand PageBrand PageBrand Page Personal PagePersonal PagePersonal Page
89 New Followers 475 New Followers



Brand PageBrand PageBrand Page Personal PagePersonal PagePersonal Page
4,278 Impressions 18,350 Impressions 



ConnectConnectConnect
How toHow toHow to Set a connection requests/week goal

1: ASK!

Set a comment/week goal

2: COMMENT

Reply to every comment on your posts

3: RESPOND



The 4T FrameworkThe 4T FrameworkThe 4T Framework
How to PostHow to PostHow to Post

A hook based on a
real problem

1: TENSION

1 or more reasons to
believe

2: TRUST

Valuable solution to
problem with

metaphor & example

3: TEACHING

1 clear thing they
should do/remember

4: TAKEAWAY



Add a SelfieAdd a SelfieAdd a SelfieBonus:Bonus:Bonus:



ATF HackATF HackATF HackBonus:Bonus:Bonus:



Example:Example:Example: Dave GerhardtDave GerhardtDave Gerhardt

Link to full post

https://www.linkedin.com/posts/davegerhardt_i-went-from-marketing-manager-to-cmo-in-4-activity-7260618312588431364-98tz?utm_source=share&utm_medium=member_desktop&rcm=ACoAABP455oBted9FYV4yYiAveLGbZfPb3byvi0


Try writing a post with 4 TsTry writing a post with 4 TsTry writing a post with 4 Ts
Practice Time!Practice Time!  Practice Time! 

11..TensionTension

22..TrustTrust

33..TeachingTeaching

44..TakeawayTakeaway

1. Tension
2. Trust
3. Teaching
4. Takeaway



Start SmallStart SmallStart Small
1 good post / week1 good post / week

1 day commenting & connecting1 day commenting & connecting

1 good post / week
1 day commenting & connecting



Thank you.Thank you.Thank you.
REACH OUT WITH ANY QUESTIONS

email: benjamin.t.hale@gmail.com linkedin: @ben-t-hale

https://www.linkedin.com/in/ben-t-hale/
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